86. HOW TO BROADCAST SILENT COMMANDS—HYPNOSPELLS 


HYPNOSPELL #1—HOW TO IMPEL A 
CUSTOMER TO BUY 


For example, say there is a customer in a television and appli- 
ance store who wishes to purchase a television set. In front of 
him is one for $125 and one for $250. A hundred and a quarter 
is as high as he wishes to go, but there is a salesman standing 
there, and he is using Hypno-Telepathy on him. Here is what 
happens. 

The customer looks at the more expensive TV and says, “Too 
bad. It’s just what I want but I did not.expect to go that high.” 
He looks at the set, admires it, and is undecided about what 
to do. His mind is passive and is therefore receptive. 

The salesman starts by standing in front of the customer and 
begins to repeat the following words, mentally: “Well, Tl take 
it anyhow. It’s what I want.” The customer is passive. The 
salesman keeps repeating this over and over mentally, while 
the customer is admiring the set and is undecided. 

In a few moments, the customer will blurt out the very words 
the salesman has been repeating mentally: “Well, I'l take it 
anyhow.” What has happened here is that the salesman has 
placed himself, so to speak, in the customer’s shoes, and made 
up his mind for him. 

You should always use the-word I when transferring or pro- 
jecting your thoughts to another person. Never say, “You will 
do this.” That is compulsion or force. The person may sense it 
and resent it. Instead, always place yourself in the other per- 
son’s shoes, and think the thought as he would think it. Always 
use the word I instead of you. No matter what it is you want 
the other person to do, look directly at him—if at all possible— 
and silently affirm it as though you were the other person. 
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HYPNOSPELL #2—HOW TO DOUBLE YOUR FRIENDS 
AND DOUBLE YOUR MONEY 


If you have a small business, and you want to increase your 
customers, say to each customer, mentally: “I am going to bring 
you another customer,” and visualize it. In a short time, your 


customers should multiply and keep multiplying. Try it. It 
works. 


HYPNOSPELL #3—HOW TO COMMAND 
SOMEONE TO SLEEP 


In a train, bus, or any public place, select two or three people 
for this experiment. Gaze at one of them to picture him in your 
mind. (If you can, without being conspicuous, look directly at 
him.) Now visualize him doing what you want him to do, and 
keep repeating mentally, “Deep, deep, asleep.” Concentrate all 
your will power, and believe that this person is going to sleep. 
Continue io repeat the suggestions mentally. In the beginning 
of your first few experiments, only one or two of the handful 
of people you have selected will, indeed, fall asleep. Their eye- 
lids will begin to close, and they will sometimes fight to keep 
awake, but it is at this time that you must continue to pound 
the suggestions strongly. If you have followed these instructions 
carefully, your subject should close his eyes and sleep. Do no 
more at this time. Your subject will awaken quite naturally in 
a few minutes. If you wish, you may issue the order.to awake 
(“Wake up!”) several times. Rest assured, there is nothing to 
worry about. This is a good practice exercise. 


HYPNOSPELL #4—HOW TO MAKE SOMEONE 
GET UP AND COME TO YOU 


At first, try this with someone who knows your name. Let’s 
assume your name is Tim. Without being conspicuous, look 





